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The crystal ball on where 
property prices are headed
Property values do not grow 
continuously but well-located 
property has always grown in value 
over time. 

To put this into perspective, let us look at the 
history of property prices over the past 40 years. 
The graph shows that negative economic shocks 
have not necessarily led to massive declines in 
housing prices.

In fact, Australian residential property has 
historically fared well during negative economic 
downturns, even at times of large unemployment.

Yet, over the years there have been a countless 

number of persistent scary headlines predicting 
a housing market collapse. As much as 40-50% 
drop in property values has frequently been 
forecast and as recently as earlier this year, by 
many economists. Take a look at the graph below! 
Have any of those forecasts come true over the 
last 40 years?

Sure, there have been many ups and downs 
with property prices, but that is to be expected. 
Property values do not grow in a straight line. 
The declines in prices over the last 40 years have 
been temporary, while values over this time have 
consistently continued to grow many times over. 
Median house prices in Melbourne 40 years ago 
were no more than $40,000. Look at where they 
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EDITORIAL

BY PAUL KOUNNAS, DIRECTOR

Letter
from the
editor
Dear Reader,

Welcome to our summer edition of 
Real Estate News.

2020 has been a year like no other. 
If someone told you at the end of 
last year that in 2020, you would be 
locked up at home, possibly out of 
work or at best you will be working 
from home, and when you left home 
you had to wear a mask and you 
could only be gone for no more than 
an hour, have no family or friends 
visiting you and you couldn’t visit 
them … you would have thought 
they were crazy. 

Despite the pandemic and the 
lockdown that followed, the 
property market has remained quite 
resilient.

In our main article we look at where 
property prices are headed. To 
foresee what may lie ahead we look 
back over the last 40 years to learn 
what the market did during past 
economic downturns. To support 
our outlook, we list a few factors 
that will influence property prices 
moving forward.

The article, “The love Triangle” is 
about how underquoting to the 
buyers, apart from being dishonest 
and illegal, harms the vendor.

The September median house 
prices for Melbourne have remained 
stable during the lockdown and the 
signs for a recovery are evidently 
strong. 

The shortage of good property for 
sale is creating strong competition 
where desirable properties are 
attracting multiple offers from 
interested buyers. We’ve had many 
buyers who made offers and missed 
out, who are waiting for us to find 
them the right property.

If 2020 has taught us anything … 
It’s taught us to enjoy the moments 
we have, and don’t take any day 
or anything for granted. Live in the 
moment not for the moment.

On behalf of the Hudson Bond team 
I would like to wish you a very happy 
and safe Festive Season and a 
wonderful New Year.

Best Wishes

Paul Kounnas

Director

continued from page 1FEATURE

are today, over $800,000. Time in the 
market is the proven strategy for success 
in the property market. 

Property values in Melbourne have 
surprisingly held up extremely well 
during the most severe and economically 
damaging lockdowns we had to endure. 
Despite all this our property market has 
remained quite resilient. 

As we head towards the second half of the 
real estate cycle, now could be the best 
time in a while to get into the property 
market. The long-term upside for well-
located property is good.

Some of the factors that are 
contributing to the strength in the 
market include:

1. An increase in consumer confidence

2.  The lowest interest rates ever – this is 
making repayments more affordable 
and cheaper to be paying off a mortgage 
than to pay rent

3.  The easing of lending restrictions is 
making it easier to borrow

4. Tax cuts

5.  Various Government incentives for 
homebuyers

6.  Huge spending commitments in 
infrastructure by State and Federal 
Governments, which in turn create jobs 
and leads to higher property values

7.  The other driver of property values is 
population growth and in time this will 
too get back to previous levels 

In a nutshell… in their attempt to stimulate 
the Australian economy, the government’s 
policies are setting us up for a new 
housing boom. Both the government and 
the RBA have been explicit about trying to 
create a housing bubble. 

I believe property prices will grow and 
remain strong for several years.

MARKET UPDATE

Despite the strictest lockdowns 
in the country for six months and 
facing so many challenges, the 
Melbourne property market has 
survived and continues to do well. 

Property values have defied the gloomy 
predictions of a price collapse. The 
Melbourne housing market has shown 
remarkable resilience with the median 
house price for September dropping 
only 1.7% for the quarter, from $861,000 
down to $846,000. Considering the most 
draconian level of restrictions placed 
on Melbourne, prices have remained 
relatively stable.

The latest quarterly median house prices 
released by the REIV show that although 
the Melbourne median house price fell 
slightly for the September quarter, is in 
fact up 7.4% from this time last year. 

The property market is in better shape 
than many people expected. 

Prices in the Manningham area have 
remained strong with some postcodes, 
Doncaster, Doncaster East and Donvale 
registering an increase in median house 
price for the quarter. All postcodes but 
Warrandyte are up in price from this time 
last year.

Median House Price Data sourced from REIV  
*Indicates a median price based on a small sample (less than 30 sales) 
# Indicates a revised median price from what was reported last quarter

Median House Prices 
in Manningham

Sept 2020 
Median Price

June 2020 
Median Price

Quarterly 
Change

Annual 
Change

Median house prices
SEPTEMBER QUARTER 2020

Bulleen*   $1,172,500 $1,194,250# -1.8%      +12.8%

Doncaster*  $1,310,000 $1,225,500# +6.9%      +8.7%

Doncaster East*  $1,265,000 $1,235,400# +2.4%      +5.8%

Donvale*  $1,370,000 $1,210,000# +13.2%      +2.7%

Park Orchards*  $1,540,000 -  -      +24.8%

Templestowe  $1,355,000 $1,438,500# -5.8%      +9.6%

Templestowe Lower* $1,086,000 $1,100,000# -1.3%      +16.1%

Warrandyte*  $1,111,000 $1,156,000 -3.9%       -7.6%

Melbourne  $846,000 $861,000 -1.7%      +7.4%
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The vendor puts their property to 
auction on the promise of a high price. 
The buyers are attracted to the auction 
by the low-price guide. The agent knows 
they have work to do on auction day to 
bring it all together.

 To make a sale, the agent will probably 
need to get their vendor down and the 
buyers up in price. It’s a Love Triangle 
– three parties - buyer, seller and agent 
- looking for happiness, with three 
different objectives. The vendor wants 
a high price. The buyer wants to win the 
auction for the lowest possible price and 
the agent wants to make a sale. 

When the smoke clears, one of the 
parties in the Love Triangle will end up 
the ‘jilted lover’. Buyers who are outbid 
by other genuine bidders are not really 
victims of the Love Triangle. They have 
simply been outbid. All is fair in love and 
war, right?!

If enough strong bidders enter the Love 
Triangle and push the sale price over the 
advertised price guide, the agent can 
attribute it to market forces. ‘The result 
exceeded all expectations, how good 
are we?’ the agent will exclaim. Then 
the agent will describe their delight to 
a property journalist at the sale price 
exceeding the vendor’s reserve price by 
$300,000. The only ‘news’ component 
of this is, it is usually ‘news to the vendor’ 
that they achieved $300,000 above 
their reserve price.

In a strong market or for very desirable 
properties, this is how the Love Triangle 
plays out on auction day. These stories 
of apparent success keep the auction 
system alive. 

If the market is slow or the property 
does not enjoy strong buyer demand, 
the Love Triangle turns against the 
vendors in favour of the buyer. The risk 
for vendors in allowing the agent to 
advertise a very low-price guide is, that 
the buyer interest may not emerge to 
drive the price to an acceptable level. 

During spring, many vendors and agents 
have been inadvertently caught out 
quoting a low price for the respective 
property, in the expectation that it will 
attract a multitude of buyers, who will 
bid the price higher. When the crowd 
don’t turn up, the auction starts low 
and stays low. The Love Triangle has 
turned against the vendor. The agents 
and the buyers have an attitude of ‘if 
your property is really worth more, then 
where are the bidders?’ 

The harsh reality is, the agent has 
damaged the value of the vendor’s 
property. Rest assured, if your home 
publicly passes in for a low price, you 
have little chance of negotiating a higher 
price later. 

The harsh reality is, 

the agent has damaged 

the value of the 

vendor’s property.

The more bidders that bid, the more 
justification the agent has to encourage 
their vendor to ‘meet the market’ – 
which is a pleasant way of saying 

drop the reserve price, if they need 
to. From an agent’s perspective, they 
cannot really have too many bidders on 
auction day, even if all of those bidders 
stop bidding below fair value and/or 
the vendors reserve price. The crowd 
becomes a justification of sorts for 
dropping the reserve price. 

The chance of a sale remains high, whilst 
ever the agent has genuine bidders on 
auction day. 

Rest assured; the Love Triangle can turn 
on the agent too. You may ask how? A 
buyer who recently attended an auction 
in Bondi explained it succinctly, based 
on his first-hand experience. The subject 
property he was interested in, had a 
price guide of $2.2 million but the house 
passed in at the auction after a genuine 
bid of $2.6 million, failed to meet the 
vendor’s reserve price. 

In these instances where the price 
exceeds the agent’s price guide, yet 
stops below the vendor’s reserve, the 
agent is left completely exposed and 
embarrassed. The Love Triangle has 
turned on them. You can imagine how 
upset the buyers and sellers are when 
everyone realises they have been fooled. 
The buyers now know the advertised 
guide was a ruse and the vendors have 
been left badly exposed by following the 
agent’s advice on price. 

As Pat Benatar’s song cautioned, 
‘Love is a Battlefield’ - and so is the real 
estate market.

THE LOVE TRIANGLE
How underquoting works and hurts
Auction campaigns are 

a meeting of buyers and 

sellers who have conflicting 

motivations, which are 

exacerbated by each side 

having been fed conflicting 

information. 

Peter O’Malley, author of “Real Estate Uncovered”
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Homes being snapped up 
as Buyers line up

“ There are still many good buyers registered with us 
looking for the right property.”  

“We couldn’t be happier with the outcome of the sale of our Mum’s house. In fact we’re all still in 
shock that the house sold only after being on the market officially for two days. We achieved an 
outcome beyond our expectations... Thank you for this life changing result!       Jane O’Brien

25 Cantala Drive Doncaster

We are receiving multiple offers 
on many of our properties and 
in some cases selling above the 
asking price. We have many more 
buyers on our books for people 
wanting to sell their properties at 
the right price. If you would like 
the Hudson Bond team to match 
one of their buyers to your home.

Call us on 98407700 and make an 
appointment.

Below are just a few recent examples 
of the great results Hudson Bond 
agents are achieving for their clients. 

25 Cantala Drive Doncaster:  
This beautifully painted brick home has 
been much loved by its current owners 
for over 50 years and offers fantastic 
living…..
• Asking price: $1,280,000
• Selling Price: $1,302,000
• Inspections: 27
• Offers: 5
• Time on the market: 2 days
• Listing agent: Danny Demir
• Selling agent: Anthony Najjar

65 Bryson Grove Lower Templestowe: 

Ever imagine moving into an immaculate 

home set in a picturesque street, in a 

leafy and family-friendly neighbourhood? 

This spacious split level home offers 3 

generous bedrooms and a study…..

• Asking Price: $1,150,000

• Selling price: $1,128,000

• Inspections: 12

• Offers: 3 
• Time on the market: 37 days 

• Listing agent: Candie Bowman

• Selling Agent: Gavin Li

45 Estelle Street Bulleen: 

Stand-alone stylish and like new, this 

double storey home offers the discernible 

buyer an enviable lifestyle.….

• Asking price: $975,000 

• Selling price: $985,000

• Inspections: 26

• Offers: 4
• Time on the market: 5 days

• Listing agent: Jason Kounnas

• Selling agent: John Kendirian 

18 Eucalypt Avenue Lower Templestowe: 
Proudly poised on the high side of the 
road, sits this spacious and bright home 
just waiting for its new family to move 
in. Offering 4 generous bedrooms, 3 
bathrooms and 3 spacious living areas...
• Asking Price: $1,098,000
• Sale Price: $1,110,000
• Inspections: 12
• Offers: 2
• Time on the market: 22 days
• Listing Agent: Candie Bowman
• Selling Agent: Anthony Najjar

1/6 Thiele street Doncaster: 
Exceptional apartment living with all the 
perks of a low maintenance lifestyle. Be 
amazed by the accessibility to Westfield 
Doncaster. Consists of 2 bedrooms and 2 
bathrooms…..  
• Asking Price: $535,000
• Selling price: $555,000
• Inspections: 9
• Offers: 2
• Time on the market: 7 days
• Listing Agent: Paul Kounnas
• Selling Agent: Anthony Najjar


